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with the foregoing as food for thought the question is: do YOU to
GET RICH? ... And, if so, do you want to do it in a co-operative rather than
competitive manner?

Of course you do! Being poverty-stricken is neither desirable nor praiseworthy!

One has to assume that YOU are reading this not from idle curiosity but because you are looking for some reliable way
to earn more money. Will you get RICH? Ultimately, that is up to YOU, but when you have read this e-book you will have
not only the ‘the key’ but also an opportunity to begin your own journey to Financial Freedom ... both as a leader or as a
follower or in an enterprise of your own. We offer you an opportunity ... it is up to YOU to do with it what you will!
Whatever your choice ... to join us ... or do your own thing ... we are always ready to help you where we can. Calvin
Coolidge was only partly right. Persistence and determination are certainly not omnipotent. They are, among other
attributes, an important, if not essential, part of the recipe. Of course, Talent, Genius and Education are important and
can make an enormous difference, but ...

Here it is ... While this is the last book you will ever need to read on this subject ... it is not my intention to denigrate the
many excellent books, courses, seminars, CDs, DVDs, videos and other sources of information that will help you focus
your thoughts and actions, open new worlds, reveal new truths and deepen your understanding .... we truly want YOU to
succeed! And when you do, SUCCEED ... why, we look forward to your helping others achieve it too.

So, it now remains only for YOU to take ACTION: USE IT! Engage ME! We cordially invite you to doi t with us.




“You want to get rich in order that you may eat, dri nk, and be merry when it is
time to do these things; in order that you may surr ound yourself with beautiful

things, see distant lands, feed your mind, and deve  lop your intellect; in order that

you may love others and do kind things, and be able to play a good part in helping
the world to find truth.”

It would indeed be surprising if you were not interested in getting RICH, or at least in earning some additional income
... to make life just that much easier. To ensure that money, or lack of it, is not one of the worries that keep you
awake at night! Of course, money isn't everything, money can’t buy you health or happiness but it can certainly help
in that regard. A great deal of misery in the world is due to a lack of money. We live in a world where it is essential
that we have money for most of the things we need or have to do, to survive ... and for the fun times! It follows that
we need a reliable way to acquire as much money as we can... and in such a way that it does not require our
constant applied effort in exchange to get it. All work and no play makes for a boring life!

“Having MONEY gives you financial freedom and the ti me to turn lifestyle dreams into reality.
Money lubricates just about everything that is fun in life! It will also help YOU to help others
less fortunate. How about that!”

The Bible ... Ecclesiastes 10:19

Of course, to realize this desirable state involves taking action , so, one also has to consider just how much time and
effort is required, and if the objective can be attained by taking action that requires working ‘hard’ or working ‘smart’. Let

us have a careful look at this ... but understand that ‘taking action’ means doing work, making an effort and ...




THINKING! So be warned: Work and effort... both physical and mental ... is on the menu! Without ACTION any ideas
you may entertain are just idle dreams! The work, effort and thinking that is required has to be directed and focussed
on where you want to go. Set the sails and keep an eagle eye on the compass.

It is reasonable to assume that if you want to get RICH ... study how the RICH People in the community made their pile.

Success leaves clues! ... so, this is precisely what we are going to do. We’'ll have a brief look at the lives and
progress of a few people who have acquired considerable wealth and see how they did it. We'll especially look for the
principles and elements common to all. Then we are going to explore how we can apply these principles and
elements that they used to get there ourselves.

In the above quote from ‘The Science of Getting Rich’ by Wallace Wattles, penned nearly a century ago, Wallace
states that ‘... any man or woman who has sense enough to read and understand these words can certainly
getrich.” If it really is that simple one has to enquire why, so many years later, so few people are ... RICH.

We'll examine, apply some thought and comment on extracts from his book and see where it leads us.

First, we need to cast an eye across the landscape of human endeavour and see who has Wealth. We will not include
those who have achieved their wealth in unethical or illegal activities such as drug lords, crime syndicates, indeed
any criminal activity or those who have inherited their fortunes or won lotteries, as these are not viable or easily
duplicated options ... at least for most of us! This is by no means implies that many of the RICH celebrities,
‘respected’ leaders and wealthy ‘hoi polloi’ in society did not get there by unethical means. To be sure, many did!
However, the chance of winning a lottery is around fourteen million to one and there is no point being the wealthiest
inmate ... in jail!

Most visible among the wealthy would be:
Film Stars,

Best Selling Authors,

Pop Idols,




CEOs of large corporations,

Entrepreneurs, some who whom have built up successful businesses.

Franchisors in Franchise operations,

Property developers, and those who have built property portfolios.

Top Sports Personalities,

Politicians,

Stock brokers,

Lawyers,

An increasing number of 'heavy hitters’, marketers, services etc. working the Internet,
Top performers in Direct and Network Marketing,

Media Moguls and Media Personalities,

Some of those smart folk who have developed intellectual property, patented new inventions or natural medical
products.

As you can see, we have people from all occupations ... quite a diverse range of business platforms, and quite
enough to get started.

It should be clear that many of the listed occupations may require considerable monetary investment, many years of
study, special skills or talents, or, many years to realize results.

Our quest is for an enterprise in which anyone ... regardless of their social
status, level of education, with no special skills or talents, and a lack of start up
funds ... with nothing more than a willingness to lear n and take ACTION ... can
succeed and acquire wealth!

Let's go back in time a few years and start with Napoleon Hill , author of the classic best selling book ‘Think and
Grow Rich’. Napoleon Hill, through introductions from multi-millionaire steel magnate, Andrew Carnegie, studied
several hundred ‘Rich’ people early 1900’s. That however did not make him rich. In fact, for the greater portion of his




life he endured financial hardship. Even though his study gave him a large amount of information on how rich people
conducted themselves and their businesses, the secret to getting rich eluded him. He discovered that just being
around rich people does not make you rich!

Hill took all his accumulated research and, over a period of some twenty years, compiled a story. He recounts how he
met with these wealthy, often famous, people, what they had to say, certain traits they exhibited, and how they
applied themselves to the objective of getting rich ... if indeed that was their primary objective.

Hill discovered that many of his subjects made a habit of collaborating with other people, using joint ventures and
strategic alliances. For the most part, all the people involved in such strategies secured financial advantage for
themselves, and these other people ... in a cooperative rather than competitive manner. For these plans to succeed a
number of elements had to be present and fall into place. Rather like a jigsaw puzzle, every piece has to fit to
complete the picture and each participant may hold the key to one or more essential elements for success.

After all those years searching for answers, Hill applied himself to writing his most famous book: ‘Think and Grow
Rich’ ... and in so doing eventually discovered the secret ... ME.

Now it just so happens that there are a great many people in the world, just like you perhaps, who are not satisfied
with their lot in life, especially their financial situation. A title like ‘Think and Grow Rich’ was a powerful invitation to
take the course. GO BUY the BOOK. Over the years many millions have done just that. It is worth noting that the title
is not ‘Work Hard and Get Rich’. Although Hill may have worked diligently for many years to gather all that
information, it was worthless .... until he used it as the subject matter of his book.

It would be very interesting to know how many of those who bought the book became rich as a quantifiable result of
reading it. | suggest that it was very few, not because the book was lacking in details, useful information, thought
provoking revelations and an abundance of good, down to earth common sense... but because they missed the point.

Napoleon Hill only became very wealthy in his later years. What happened was that he, through his own and the
efforts of other people, sold millions of his books ... . and his foundation continues to do so decades lat er. No




doubt this makes his heirs very happy! He wrote the book ... others sold it. The people involved received
their share of the proceeds; Hill received his shar e .... That is ‘working smart’. Everyone wins.

Napoleon Hill, though well informed on matters rela  ting to the ‘Rich and Famous’ because of his
voluminous research on this group of people, only b ecame RICH himself by selling many books

That ... is the point!

Hill attributes much of the success he had with his book to a concept developed by Charles Haanel , who, seventeen
years older, filtered much of his writings from the ideas of even earlier philosophers, thinkers, religious and spiritual
writings. Haanel, a successful businessman by his mid forties, presented his concept to the world as the Master Key
System, a 24-week philosophy and self-development course adopted and adapted since then, along with Wallace
Wattles’ The Science of Getting Rich , as the basis of many books on personal growth and development. In fact,
Wallace Wattles, a few years senior to Charles Haanel, collaborated and shared his thoughts with Haanel and was
certainly a strong influence in his life and writings. It looks likely that later writers such as Steven Covey also found
inspiration and benefits ... and became RICH ... exploring and writing books with similar themes.

While many at least hinted that they included a ‘secret’ to financial freedom, none has actually revealed that the ‘key’
is ME ... until now.

This is it!

Have you ever heard of Suze Orman? No? Well, she is one of the “nouveau riche’, now a millionairess, and you
can find out more at her web site: www.suzeorman.com

Suze Orman calls herself a Financial Advisor. That at least is a few steps up on the ladder of financial success from
her previous occupation as a waitress. A waitress getting rich? Yes. However, being a waitress is not how she has
joined the RICH LIST.




Like Napoleon Hill, she has become rich by writing a best seller: ‘Nine Steps to Financial Freedom’ . Nice little
story about her own life coming from the wrong side of the tracks, getting to twenty seven years of age and thinking
there must be more to life than being a waitress. A number of fateful twists and turns in her life moved Suze along
the path of discovery that eventually led to her to taking the ACTION that would make her RICH: She wrote her first
book. Again, it is doubtful that many people have become rich from reading her book. A little more financially savvy,
yes. Rich? Not likely. The book reveals absolutely nothing new in the financial realm that you cannot find in dozens of
similar books by earlier authors, free, at your local library. She has become RICH by telling people about her
interesting life ... including how wealth came her way. She did not (at least to begin with) get rich by employing her
own financial advice.

Suze Orman became rich by selling many books .

Does the name Robert Kiyosaki ring a bell? Good, then you will know that RK turned accepted economic wisdom on
its head with his novel ideas and challenging book ‘Rich Dad, Poor Dad’ It was a best seller and has been followed
by several more sequels. Mostly the same topic, but each with a slightly different focus.

Once again, RK became RICH selling lots of books ... but it was not always so.

Flatly refusing to be sucked into the 9-to-5 job routine that most people end up accepting as their lot in life, RK relates
how he and his wife were reduced, by lack of money, to living for a while like vagrants in their battered old station wagon
... but persevered ... and eventually triumphed. RK was figuring out how to reconcile and apply all the ‘clever money’
advice he had received from his street smart ‘Rich Dad’ with the ‘traditional’ advice of his real dad - the traditional
wisdom of getting ‘the certificate’, a good safe ‘job’, saving diligently for retirement, and living happily ever after - to

address his own impecunious situation.

RK'’s ‘Rich Dad’ was actually his school friend’s Dad, who had little formal education, but became rich by building up his
own business, while his real Dad, a highly educated 9-to-5 employee ... director of the educational system in Hawaii ...

was relatively poor by comparison.




The elements of a plan eventually fell into place when RK built up a successful business manufacturing the popular
cloth-and-velcro surfer’'s wallet ... only to have his market whipped out from under his feet by less expensive copycat
wallets from the East. His wallet empire collapsed but he had proved that he was a ‘can do’ man. Down, but by no
means out, RK then took the ACTION that was to carry him to complete financial independence. Using his real world
experience, along with input from his two dads, he wrote a book. The novelty, good sense and simplicity of his ideas had
a ring of truth which took ‘Rich Dad, Poor Dad’ to the ‘best seller’ shelves in bookstores worldwide.

All three of our subjects achieved real mega-wealth writing best selling books.

It is worth noting here that the three Rich People selected all chose the topic of becoming Wealthy or ‘Financially Fit’
as the focus or subject matter for their books.

Obviously, many people want to know how to get more money. A large support base of people ‘eager to learn how to
become Rich’ exists for this topic. Had they written books on ... 'The Intricacies of Constructing Ballerinas Dancing
Shoes’ ... the same would certainly not have been true! In addition there are thousands of bookstores, worldwide,
patiently waiting in the wings ready to display and promote any book, by any author, for just as long as it enjoys the
limelight in the MEDIA... and make sales as a result of copious flood of free advertising!

This would not be true of someone who develops a great, extremely useful product but, for lack of an existing ‘in your
face’ selling platform, has to struggle to get it out into the market place and in front of the eyeballs of a large number
of potential customers.

Let's move on and have a look at Elvis the Pelvis . Surely, it is not necessary to trace the career of the King of Rock
‘n Roll. Elvis came from humble beginnings to fabulous wealth and fame. He had a burning desire to get to the top
and TOOK ACTION to make it happen.

How did Elvis get Rich? He sold Millions of albums

However, his talent alone was not enough! It was Col.Tom Parker and the influence he wielded in the music industry
that gave Elvis the break that he needed. After that there was no looking back.




What about the richest man on earth: Bill Gates?

How has he made his Billions? Given that every new computer has to have an operating system and software to
function, and the vast majority come with Windows pre-installed, Bill's company, Microsoft, has a huge customer
base... perhaps the largest in the world ... and it is growing every day.

How did Bill Gates get rich? He has sold (and will continue to sell) millions of Windows operating sys tems
and software programs ... at 1000’'s percentage mark up on cost ... in packaging ridiculously large (and
wasteful) for the contents. . C’mon, Bill, time to don a greenie beanie!

There is one man with a deep gravely voice who probably earned more than most people do in a year from just
three words ... recorded once ... several years ago. His name is James Earl Jones. The words: “This... is
CNN”. Every time you heard those words ... ka-ching ... some more money jingled into his bank account.

We do not need to go any further with this. It is perfectly clear that all these people have or had something in
common:

They all have or had an enterprise or activity wher e they get a sum of money from a large number of people,
directly or indirectly, on a  regularly recurring basis .

This we shall call the ...

The Multiplier Element ... which, if present, can lead to the Multiplier Effect'......... M E

ME .... is defined as the:

Financial Reward , for Effort made Once , Multiplied Many Times




Learning to recognise and engage the ...  Multiplier Element ... is one of
the most important skills YOU can develop to acquire wealth.

Now, you may be wondering where this is headed. Do | expect YOU to write a best seller, sing a hit song or write
software? Not at all, but if you have these skills, go for it! Being a ‘best selling’ author, ‘hit’ singer, ‘movie star’, or
‘internet guru’, all currently feature prominently in the list of the fastest, most powerful individual wealth generating
platforms because the possibility of a very large Multiplier Element exists.

Note that while the Multiplier Element may exist... it is by no means a certainty that you will get RICH! Often other
elements need to be present.

It is vitally important to understand the principle of the Multiplier Effect. Only then can we explore other ways to
apply this principle . We have only considered a few examples of people who created wealth. If you look back at our
list of professions where wealthy people are to be found and think of names of wealthy people in those fields, you will
find that almost everyone, no matter what field of endeavour or business platform they used, has in some way,
engaged ME to get Rich.

Getting Rich is not dependent on having MENSA level 1Q, being punctual, tidy ... or doing any or all those things that
are often cited as essential attributes to becoming wealthy. It has nothing to do with age, ethnicity, or sex.

Actually ... let's use the word ‘gender’, because SEX can generate mega-multipliers ... and mega millions! (Paris
Hilton’s escapades come to mind!)

Even the most uncouth, vile murderer can become Rich by engaging the Multiplier Effect either directly or indirectly.
For example, the gruesome ‘.44 calibre killer’, David Berkowitz, a notorious mid-seventies serial killer who taunted
police with notes signed ‘Son of Sam’ pinned to his victims corpses, reputedly received an offer of $500,000 for
movie rights to his horror story. Too bad he was, and still is, serving multiple life sentences in Attica prison so the
offer was of no use to him. That was a good few years ago. Today that sum of money would be in the millions of




dollars. In fact a couple of movies incorporating dramatization of his murder spree have been on circuit. The “Son of
Sam’ law that prohibits criminals profiting financially from crime originates from these events.

While positive characteristics, such as spiritual and mental attributes, the power of positive thinking, the ‘Law of
Attraction etc. promoted, discussed and generally endorsed by Napoleon Hill, Robert Allen, Jack Canfield, Anthony
Robbins, John Demartini, Norman Vincent Peale, Steven Covey... and a host of spiritually enlightened authors, will
have a positive influence and are well worth cultivating for your ‘spiritual health and wealth’ - if you follow their good
advice - anyone can get rich if they can find a way to engage ME ... either directly or indirectly.

The ME principle is supremely indifferent to the mo ral or ethical disposition of
those who choose to cultivate it

There is another very important element in the puzzle of getting Rich. Of the RICH individuals we have examined:
NOT ONE DID IT ALONE!

If you consider again all the possible individuals who are RICH in any field, you will find that they all had a very
substantial Multiplier in their business or income earning activity and, none of them did it alone. Invariably other
people helped them get there. More often than not, these ‘other people’ did so because there was an advantage for
them. Others may have supplied mentorship or valuable insights based on their own experience. The power of ME is
massively amplified where these ‘other people’ are associated with the MEDIA, and are able to use that platform to
reach and influence a large number of people , We have all seen ordinary people propelled to fame and fortune as
a direct consequence of media focus. (Big Brother, Survivor, ldols) The effort required to do so can be infinitely less
arduous than the marginal wealth that one can accumulate over a lifetime in a job.

" #$ $ " # # w

-Cicero




Let’s revisit the Suze Orman story. A number of incidents moved her in the right direction to becoming Rich, but
appearing on the Oprah Winfrey Show, really kicked her into orbit. Until that happened she was just another person,
one of many that you never hear about, who have written a book around the topic of Financial Fitness. By leveraging
her appearance on Oprah’s Show, Suze was able to reach out to the millions of Oprah fans across America, and the
World, and tell them about her life and, more importantly: her book.

Just imagine having the opportunity to tell 100,000,000 people all about your wonderful new book... that will take you
by the hand and lead you to financial freedom. Not surprisingly, a tsunami of dollars flowed into her bank account
soon thereafter. Wow! It was also good for Oprah because she needs new material for every show. Suze Orman’s
message of hope and financial salvation, wrapped in her own warm human story of pain and triumph against the
odds, is just the kind of ‘feel good’ story that would appeal to Oprah’s audience. (As opposed to a dry dissertation on
personal financial management) Remember that it took work ... effort ...thought ... and some luck to get on to the
stage with Oprah.

Oprah may well be a prima-donna but she needs people too. We all do'!

Oprah’s show has been the window to the world for a growing number of now famous and wealthy authors,
entertainers and others who invited on stage with Oprah. Dr. Phil is just one that comes to mind.

Oprah is without doubt one of the most spectacular examples of ME and MEdia in action so let's look at another of
her successful promotions. This recent phenomenon has reverberated around the world and recently arrived here in

South Africa in the form of a book, DVD and movie. ‘T he Secret’ ... based primarily on Wallace Wattles’ century
old classic, ‘The Science of Getting Rich’ ... frequently referred to in this e-book.

Here we have something where the content is almost devoid of originality ... a rehash of an existing philosophy,
which has been around for a thousand years or more. Why has it ‘taken off’ the way it has?

In a three words: Re-packaging , MEDIA and ME.




Part of that re-packaging is calling it ‘the Secret’. That is a sure way to engender curiosity ... everyone wants to be
privy to a secret! Adding the wax seal to convey an air of ‘royal authority’, alluding to ‘ancient wisdom’, the allure of
‘effortless financial emancipation’, the ‘law of attraction’...and engaging a few well-known celebrity movers and
shakers ... all added credibility. These elements worked on the psyche of millions of people hungry for enlightenment,
especially financial enlightenment, offered with lashings of ‘feel good’ ... a divine golden glow in the darkness of a
generally, uncaring, materialistic, sick world. They were happy to be relieved of a substantial sum of money for
something that is certainly no secret ... it is available free on our web site and many others.

Ignorance is NOT bliss

It took a while to get Oprah’s attention, and an invitation to appear on her show, but soon after appearing on Oprah
the authors submitted the largest ever order of DVD copies ... 2 million of them ... no doubt to satisfy the growing
clamour for ‘the Secret’ from all around the world. Selling at a rip-off price of around R400 ($50) per DVD it is clear
that GREED is alive and well amid the candyfloss, dulcet tones of the cultured voices that deliver various aspects of
the ‘secret’ message. And the message? Encapsulated in ‘The Law of Attraction’ is the notion that whatever you want
in life (especially monetary) requires nothing more than sending the thought of it to the ‘Universal Energy’ and it shall
inexorably happen.

Well, when all the rumpus has died down, the ‘sheeple’ will discover ...the ‘secret’, isn’t a secret and merely putting
out the thought of something you want will not make it happen. Sadly, it is not quite that simple. Those who claim that
an event transpired after they had ‘applied focussed thought about it’ are invariably unable to repeat the experience.
That places their ‘experience’ in the realm of coincidence. | challenge you to ‘think’ a $1,000,000 to appear before
you...

Meanwhile Rhonda Byrne will retire to enjoy her newly minted millions ... with grateful thanks to Oprah and ME. Her
share of proceeds from DVD sales alone should swell her coffers by around $10 million!

While on the subject of the ‘Law Of Attraction’ it may well be pertinent to consider the antics of one prime specimen
of the human faeces; Robert Mugabe. Millions of his own people in Zimbabwe have suffered unspeakable hardships,




sickness, starvation and death ... because of this despicable apology for a human being. If the ‘Law of Attraction’

Indeed it is probably true to say that, through the ages, some of the most despicable human specimens have enjoyed
the very best of everything ... at the expense of all but their tight inner circle of cronies.

Now that | have vented my spleen on that issue, let's get back to Rhonda Byrne and her ‘Secret’. Where did it all
begin? Give credit where credit is due. At a time in her life when she was at an all time spiritual low, Australian
Rhonda Byrne, was given a book: ‘The Science of Getting Rich’ by Wallace Wattles. It had a profound

affect on her. She figured that many people the world over would be similarly moved by the sage advice and
message of hope and salvation that it conveyed. Adopting the message of the book, she took the ACTION required
to present, to the world, this age-old philosophy clad in a new set of livery complete with royal seal. Cleverly she
engaged other people with writing skills, marketing skills, movie making skills and a bunch of people with ‘street

credibility’ ... the assorted ‘gurus’ who later joined her on stage with Oprah ... to produce a slick ‘secret’ package.
Once again, Oprah made available her big, big ME, and the rest, as they say, is history in the making! Naturally, to
continue riding the wave of success ... and generate still more money ... a sequel is on the way. Several of those
‘celebs’ featured in ‘the SECRET' have since undertaken ‘as seen on Oprah’ world tours and surfed the wave of
publicity to further feather their own nests. Among the participants was Jack Canfield ... multimillionaire author of the
‘Chicken Soup’ series of ‘best sellers’.(more than 100 million copies sold) When first approached to participate in ‘the
Secret’ he declined. Later he changed his mind ... a decision that was worth another million bucks or ten.
Collaboration ... even with someone you may consider beneath your own exalted state ... can be good for business
and it has its own reward ... giving someone else, with the will to ACT... a helping hand.

Wherever you care to look: Success leaves clues! Clearly, we have three important elements, which we must try to
engage. We need to identify or create a need or desire in the hearts of a large number of people ,

then take ACTION to feed that need or satisfy that desire. We must cultivate the Multiplier Effect, and we must find,
nurture and collaborate with people able to help us. Better still, if we find a win/win plan, where all those involved will
benefit. WIIFM - what’s in it for me - will always be a part of the equation. When the ME comes from Oprah, and
‘others’ helping us include ‘Celebrities’ ... happy and willing to come along for the free publicity ride ... and the
possibility of a great deal more ... it just doesn’'t get any better.




A good lesson to remember here is that 10% of somet  hing is better than 100% of nothing
... especially when it is 10% of a few million dollars

In his book, ‘The Science of Getting Rich’ written back in 1910 Wallace Wattles writes:

“The ownership of money and property comes as a resu It of doing things in a certain way, and those who do
things in this certain way —  whether on purpose or accidentally = — get rich, while those who do not do
things in this certain way — no matter how hard they work or how able they are — remain poor.”

Wallace recognises that there exists a ‘wealth creation factor’ — ‘the certain way’ - yet he does not actually identify it.
To propose that this can happen ‘accidentally’ contradicts his idea that one has to follow a predetermined path ...a
science ... to riches. He further states:

“People get rich in every business and in every prof ession, while their next door neighbours in the ver y
same vocation remain in poverty.”

Why?

“Studying the people who have become rich, we find t hat they are an average lot in all respects,  having no
greater talents and abilities than other people hav  e. Itis evident that they do not get rich because they possess
talents and abilities that others do not have , but because they happen to do things in a certain way.”

This assertion is patently false... Tiger Woods, Michael Schumacher, Roger Federer are just three good examples of
great wealth resulting from awesome talent. However, talent per se is indeed not enough. Only the exercising of their
talent, honed with lots and lots of practice, has taken them to the pinnacle of their respective crafts and led directly to
building a very large ME... their fans worldwide. Essential to success and riding on the back of their talent are a host
of hangers-on; the full complement of management specialists, technical staff, marketing and branding experts,




sponsors, etc. who all do it for reward ... a share of the action. ... It is true to say that their individual contributions are
essential to a positive outcome for all concerned. No man is an island!

Today Michael Buble is a mega-rich superstar crooner who graces the world stage, yet it was not too many years ago
that he was singing in nightclubs for little more than survival money. Asked to sing the wedding of a the Canadian Prime
Minister’s daughter he duly obliged, and this decision was without doubt the best he had ever made. Among the guests
was a man, David Foster, well-connected in the music industry, and owner of the 143 record label. David Foster
recognised Michael’'s enormous talent. Although the ‘big time’ took a while to unfold, and Buble had to come up with
$500,000 to cut his first album, this chance meeting started a process that culminated in stardom. But for that chance
meeting Buble might still be an unknown nightclub crooner. Call it serendipity ... or whatever you like; it does happen
that people are propelled to fame and fortune as a result of some propitious incident or without ever making an
intentional move to make it happen. Just don’t count on that happening to you ... even if you have talent!

“Nor is getting rich due to doing things which other s fail to do, for two people in the same business o ften do
almost exactly the same things, and one gets rich whilet  he other remains poor or becomes bankrupt.”

Why?

Let's consider a story about the life and times of two professional photographers and see if we can an swer
that....

JIM and STEVE are both highly competent photographic specialists producing work of the highest standard in their
chosen fields. They do almost the same thing!

Jim specialises in wedding and family photo assignments and is heavily booked most of the time. He earns an above
average income, lives in a neat middle class home with all the usual expenses, which ensure that he keeps his nose to
the grindstone. He is seldom able to go away on extended holidays because when he does his income stops. Of course,
his expenses do not! (That's one downside of being a one-man-band.) He will probably have to go on working way




beyond retirement age to maintain his present lifestyle. Although he may be ‘comfortable’, he is by no means RICH.
Should he become incapacitated ... he could soon become bankrupt!

Steve specialises in capturing superb images of the wildlife and scenic beauty of the countryside and of the people living
there. He supplies his images to photo libraries, and has an arrangement with a company that publishes postcards,
coffee table books, illustrated maps and guides, calendars, and a host of other items which are sold at tourist kiosks,
used in schools and by advertising agencies ...countrywide.....worldwide! Steve lives in a mansion in the countryside with
substantial acreage and an enviable lifestyle. His home is fully paid and he now works because he enjoys his work, not
because he has to. Now retired and coasting along he is actually earning more than ever. By any measure, Steve is
RICH. Should he become incapacitated ... his Passive Income remains intact!

An extensive lifetime portfolio of exceptional Images ... some that he captured more than twenty

years ago... still earn him an income today ... and will continue to do so in the future!

Jim and Steve both succeeded in their small business ventures but there was something about Steve's business that
made all the difference as the years went by.

It was ME ... the Multiplier Effect!

The Financial reward, for effort made once, duplicated many times

The Multiplier in Jim's business was small ... just the few members of a family and friends who wanted prints of the
wedding or family group. Every job was a 'once off' effort with minimal repeat orders. No one wants a record of his or
her divorce!

No multiplier and not much leverage without a complete change in the business structure. (He could for instance
franchise his system and build ME in that way, or he could position his business to take photos of an event ... school
functions, graduations, sports, etc. ... where many people would like to have a few pictures for posterity. One event,
many potential customers has the Multiplier Element. For example: say 200 Uni graduates pay you $20 for a DVD of
their graduation ceremony. That's $4000 for a few hours work and some simple editing.)




Steve probably sold his images for a lot less than Jim, but hundreds, even thousands, of an exceptional image, were
sold year after year ... without his personal involvement ... that's Passive Income through a powerful multiplier.

Moral of the story :

Look for the Multiplier Element in a business if yo u want to earn Passive Income.
Steve not only enjoyed a good multiplier in his business but he also applied the principle of LEVERAGE.

Every image he captured was available for use in not just one, but in a wide variety of applications. The same picture
would appear in a tourist guide, postcard, calendar, T-shirt, schoolbook, slide collection, and elsewhere.

That is Leverage or the maximized utilization of a resource or facility. (In financial terms leverage may refer to good
debt, also known as gearing ... where borrowed money earns you more than the borrowing cost)

It is very likely that when he started in his chosen course in Photography, Steve was not even aware that his chosen
business platform had such an excellent Multiplier Element or the potential for additional Leverage to generate Recurring
Passive Income. In all probability, he simply enjoyed an outdoor lifestyle and the freedom of doing his own thing. Making
a career of his passion for Photography enabled him to achieve that ...and more. Of course, it was taking ACTION —
taking the pictures — that enabled the outcome.

Why don’t more people explore and engage this concept?
Often one needs to be not just casually aware, but to acquire ‘enlightened awareness’ of a concept or idea, and, have a

fundamental understanding of it. Only then can the mind be engaged to generate further thoughts on how such a concept might
be identified in the marketplace, applied in business opportunities, and then followed up with ACTION to make it happen.




-Sophocles.

Although we are generally aware that being a Pop-Star or famous actor equates with lavish lifestyles and plenty of money we
don't readily appreciate the active element ... ME. It is only possible for them to generate huge incomes because they satisfy a
need for a large number of people who will pay for their records or to see the movies they act in. Movie producers hire the most
famous actors that they can afford because they own the big multiplier ... their fans! The concept of ME is not elucidated at
schools, or even universities (there are a few exceptions) which are best suited to churning out those who plan to go into the job
market. In this arena, the route most people follow and one most strongly promoted in schools, the ‘certificate’ is king. You sell
your TIME and earn a fixed salary where you get paid according to the value of the ‘certificate’ you have ‘earned’, not suitability or
ability to do the job. You are certainly not encouraged to look for ME.

Let's look at another (fictitious) example.

A best selling author is planning to write a new book. He decides that the hero of his book will be a ‘'larger than life’
whisky drinking, cigar-smoking tycoon. He knows that his Multiplier is the many people who will buy his book and
generate millions in royalties. However, he wants more! To Leverage some extra income, aside from sales of his book,
he offers the Haig Whiskey distillers a deal where they will pay a small royalty per book sold for the hero to imbibe
Dimple Haig whisky as his tipple of choice. He does the same with a cigar company, that has itself used a little leverage,
and named one of the best in their range of cigars...Clinton's Rich Aromatic. . Still not content with the potential
earnings from this little caper he has an e-mail order form inserted inside the back cover so that his loyal readers can
order a signed copy of his book for a little extra fee.

Moral of the story: In addition to ME, always explore ways to develop maximum Leverage in your business deals.
“Talented people get rich, and blockheads get rich; intellectually brilliant people get rich, and very stupid

people get rich; physically strong people get rich, and weak and sickly people get rich.”
Science of Getting Rich - Wallace Wattles 1910




Absolutely true, but Why? What's the ‘secret’?

Let us look at a scenario where a nurse might become rich by engaging ME.
Imagine that we have two nurses equally competent in their chosen profession.

Nurse Sally is a conscientious Nurse who begins her career working the late night shift. She earns $8 per hour. She
works hard and needs the day shift to sleep and regain her energy. This lifestyle goes on for years. Her earnings and
cost of living go up annually in tandem so her meagre earnings are never quite enough to put any aside or invest.
She, like so many ordinary working folk, is on survival mode. The years fly by and suddenly at fifty-five years of age
she realizes that she has little real wealth to show for the years of toil.

Prospects for a happy, comfortable retirement look bleak.

Nurse Susan survives two years of ‘hands on’ nursing and then realizes that there is little prospect of a prosperous
future in pursuing that course. She marshals her minmal resources and opens her recession-proof enterprise:
Emergency Nursing Services. She has a few lean months but gradually she builds a good reputation in the sickness
Industry. She engages more Nurses who, remunerated so badly, often need to earn extra money just to survive. ENS
continues to grow and, within a few years, she has built up a substantial organization and income to match. When she
reaches age fifty she decides to sell her thriving ENS Business for a tidy sum. This she adds to the healthy
investment, which have grown from her income surpluses over the years. Susan can look forward to a comfortable
retirement.

What was the difference between the two?

Susan acted in a ‘certain way’. The enterprise Susan established had the Multiplier Element. It was not a huge
multiplier but it was present! She took a percentage of the earnings of every Nurse on her books when they worked.
It may have taken a few months or even years but eventually she earned a great deal more than she could possibly
have personally earned from the disgracefully inadequate wages paid to her as a nurse in employment. The more
nurses she had on call the greater her potential income.




That was her Multiplier Element.

A strong multiplier element has the potential to br eak the financially crippling
time-for-income-earning bond.

Find the ME in your intended business or income-gen erating venture, then take ACTION to make it happen
That is the ‘certain way’ to get Rich

You may recognise in this little story similarities with almost every profession and a truth, which is self-evident, yet
seldom recognized: You will never get rich in a job or activity where your earnings depend entirely on your own
individual effort, one where you provide a one-on-one service... whether that is in a job, as an entrepreneur, or
SOHO. Here your multiplier is 1. 1x1=1. It never gets any better! Yet, the educational system prepares you for
precisely this dead-end income-earning platform!

Even if you have exceptional skills or talents , and are able to command a high hourly fee, unless you organize
your situation so that you can engage the Multiplier Element you will not get RICH. Comfortable, yes, that is
possible. RICH? That is not likely. Just look around you and you’ll see how true this is.

Now let us look at a truly amazing story involving ME...
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2008: 1000 million dollars (Financial Reward) writing several books (effort) selling millions of copies(ME)

Moral of the story:
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Often, ‘professionals’, who study for many years to get ‘highly qualified’ and then charge very high fees but work one-
on-on, may still earn less in a year than a dog in a pet food commercial!l Crazy, but that is the way it is, so look for a
way to capitalize on this fact of life.

‘RICH’ is all about ME. The Financial Reward ... for Effort made once ...duplicated MANY TIMES.

It must be noted that if you do earn a very high salary you will be able to apply some of your earnings to investments
and other opportunities which do engage the Multiplier Element and lead you to getting Rich indirectly. Perhaps you
can engage someone else’s ME as Suze Orman has managed to do. Those who earn an income, where little remains
after living costs are covered, have a minimal chance of getting Rich. Unfortunately, this applies to the vast majority
of people who have everyday jobs and includes sole traders, entrepreneurs, and others who have not engaged ME.

From all the foregoing we can conclude that if we can find some way to engage the Multiplier Effect, and find people
willing ... in their own interest ...to help us achieve wealth, we will have the tools to get there. It just so happens that
there is precisely such a system. All we have to do is plug into it.

what is this system? Network Marketing




Network Marketing is a legal business platform where commissions on sales are disbursed on a number of levels
rather than the single level of traditional sales. Despite a superficial resemblance, it must not be confused with illegal
pyramid schemes, chain letters and similar devices or scams.

Like all business undertakings, there are legal compliance requirements and guidelines, in Network Marketing. Those
who have had an unsuccessful brush with MLM or Network Marketing in the past should realize that the synergy
between Network Marketing and the Internet has created a business platform, infinitely more powerful than the
traditional ‘job’ but still not a magical pot of gold or ‘get rich quick’ scheme. What you get out depends on what you
put in.

Here is an outline of how this works: In traditional sales, the salesperson makes sales and retains all the commission.
In a Networking Marketing environment a salesperson may build a team of additional salespersons and split the




commissions, through several levels, according to the policy and commission distribution plan laid down by ‘the
Company.’

Let us consider a sale of $100 where a commission of $10 (10%) applies. In the traditional single level commission
on sales organisation the salesperson earns $10 per sale. His earnings depend entirely on the number of sales which
he can personally generate in a day, week, month or whatever period. His or her individual earnings are constrained
by time ... which is inelastic

If we were to take this same commission and share it in three levels, where $4 is paid at the first level, and $3 at the
other two levels, we still pay out the same $10 commission but to three people who each get a share. The idea is for
each salesperson to build their own network of salespeople ... better described as ‘word of mouth’ product promoters
...from whose sales effort they earn a portion of the total commission.

Those who subscribe to such a plan do so, not by coercion, but because they recognise the potential of earning a
greater income by expanding the TIME ... by accessing other people’s time ... in which they can generate income.
They understand ME. Where a person joins such a network he (or she) accepts that until he has a certain number of
people in his or her network they will earn less for each personal sale than he would in a single level plan. It is a
choice of deferred gratification that most often has a more attractive outcome.

Let us see how this will pan out in reality:

Let us say that YOU are a salesperson in this program. By introducing the plan to say, ten people (in Network Marketing
parlance this is called ‘sponsoring’) you will earn $4 from every sale they make. (You are earning money from the TIME
they apply to making a sale) Because you are working in a three level Network, you will also earn $3 from any person
who joins the program through a member of your first level. It is a three level program so you earn another $3 at the third
level of salespeople in your network. If each person invites ten people to join their trading group you would earn
commission from any sales made by over a thousand people. This is clearly a better way to earn income than just on

personal sales because you now engage that magical wealth-building tool:
The Multiplier Element.




Engaging the Multiplier Effect through Network Marketing does not have to involve you personally making sale s as
in the example | have just outlined. That is just one possible way. It can be achieved by a small change in focus on the
way we find Merchants and Services that we may need in our every day lives. Instead of simply choosing a merchant or
service in a random manner such as consulting a directory, we use the services of merchants who are members of a
Community, our Community. And every time we use them it generates an agreed commission. By building a personal
network of trading members, whom we have invited to join the Community, and sharing the commission
through several levels of members, we can create a recurring commission income stream which will grow
exponentially as our network grows.  When a person joins the Community by your invitation, that person will generate
a small commission for you, not just once, but every time he uses a community service. Now, add anyone invited by
your personally invited members, to three levels, and you will soon get a sizeable number of people generating a very
substantial income ... for You! It is that ‘sizeable number of people’ which is your Multiplier Element. The bigger it is the
more you can earn. The Multiplier Element creates the Multiplier Effect. The Credit or Debit card in your pocket does
exactly this ... for the bank!
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Someone said that in Network Marketing you work hard for little in the beginning and a little for a lot later on.
There is a target for you! Take the ACTION required. Build your own Network, which brings you ‘the financial
reward, for effort made once ... and then goes on delivering Passive Income.” Come to think of it ... doesn’t
this ... working hard in the beginning ... apply to most businesses? You simply do not have the time to
reinvent the wheel every day! Be aware that the greatest chance of success for any enterprise is during the
early growth phase of a trend or whatever product or service that you are evaluating. Ideally it should be an
enterprise that seeks to capitalize on a new trend in the marketplace ... at the beginning ...before every
Tom, Dick and Harry has climbed on the bandwagon!




In Network Marketing the only ‘extra work’ involved is inviting people to join your network. The ‘new age’
medium of the Internet, social Networking, Twittering, are the new tools to prevail in this task.

In our WinWin Community Trading Networks so there is no selling, just informing. The
frequent and favourite objections, that “I can’t afford it” or ‘I don’t have any TIME’, is simply invalid in this program. If you
choose to join our community, we will introduce you to other sources of income based on the principle outlined here.
Some of these will enable you to earn a great deal more income, but they will require both a lot more initial effort and
usually upfront investment from you. There are no free rides (except in politics).

You may well be wondering ... why free ... how can you make money in this? [I'll answer this with an illustration:
Competition for customers in the cell phone industry is fierce and many devices are used by the cellular service
providers to get customers on board. One of these is to almost give away starter ‘sim card’ packs. You'll find them in
huge baskets at department stores for just a rand or two. These same cards sell for hundreds of rands elsewhere in the
world. An electronic card for almost nothing? The service providers do this because they are in competition to sign up
customers and realize that getting you on board with their sim card, getting you to take their ‘phone number, is a cost
effective way to lock you into future purchases of airtime which will soon cover the cost of the sim card. ‘FREE’ ... can
be very profitable. Banks do the same thing when they send out free credit cards to their banking customers. Soon the
charges levied on use of the card will cover that cost and then keeps on delivering Passive Income for ever! How long
have YOU used a card?

WinWinCommunity membership is offered FREE so that those who want to learn more about the Network Marketing
business platform, can do so without any duress whatsoever. It becomes possible to establish a relationship of TRUST
with those who join the community and to communicate with them. Thus a person who may resist joining because they
are suspicious of this type of trading platform or the cost of participating, can take their time to become fully informed
and understand the power of Network Marketing. While there is no cost to join there is still the opportunity to earn
Passive Income form the trading activity of other people that you invite to join the WinWinCommunity. There is no more
powerful lesson to ‘turn on’ reluctant new members than when they suddenly find that MONEY has arrived unexpectedly
in their account!




At this point you may wish to ask a question raised by many people

If Network Marketing is truly such a marvellous inc ome-generating platform, why is it not
applied more often and why is it not more popular?

Philosopher Arthur Shoppenauer concluded that many great new ideas go through three stages: First, they are ridiculed,
If they survive this stage they move on to the Second: they are vehemently opposed, If they somehow survive this
onslaught they emerge to the Third stage where they are accepted as if it were always so.

An example of this: We know now that the Earth is round! We would ridicule anyone who suggests otherwise. (Just don’t
do this at a ‘Flat Earth’ Society meeting!) Yet, in bygone times some unfortunate folk were burned at the stake for
making such an outrageous claim! They all laughed at Christopher Columbus when he said the Earth was ROUND ... it
took a considerable time ... like several decades!... for this novel (yet unrecognized obvious) idea to be accepted as
valid and true. The Pope and the Astronomer General decreed that it was flat ... what greater authority was there? One
has to wonder: Why did no one ... among the thousands who must have observed it ... question the fact that ships
slowly sank over the horizon as they left the port ....and then miraculously reappeared after a days fishing?! Why did no
sailors remark on the fact that no matter how far from land they sailed they never reached the edge of the world?

Franchising, as a business platform, has passed through all three stages and has finally won acceptance in the
marketplace. Franchising offers a ‘wanna-be’ entrepreneur the opportunity to tap into a proven (not always!) business
model and get support of the parent franchisor in the early days when the going is tough. Some surveys claim that this
gives the new franchisee a better than 80% chance of success, but it often comes with a hefty price tag in the form of
very substantial up front franchise cost (often thousands of dollars)and an ongoing percentage of turnover that is paid to
the franchisor. The other big plus in the franchise model is that advertising and marketing cost is decimated. One
advertising or promotion campaign benefits all franchise members or outlets so the cost for each franchise is a fraction
of what it would cost an individual entrepreneur who attempts to establish his own brand. Since marketing and promotion
is so crucial to success, this is an important issue ... often overlooked!




The other down side is that you are NOT A FREE AGENT. You have to dance to the tune that the franchisor plays. This
is not good for those individuals who value independence, want to pursue their own agenda and promote their own ideas,
be their own boss. Franchising is not unlike all business undertakings; there are the good, the bad, and the ugly. There
is an argument that claims you could be better off as a branch manager for a 'big Gorilla' brand company, get a good
salary, lots of perks, be able to knock off at 5, have none of your own capital at risk, have no worries, sleep welll Of
course, you have to get hired first! You have choices ... decide what will work for you. Another route to a comfortable life
is to get into a cozy, ‘do as little as possible’ government job and have nearly all of society ... all those taxpaying
employees out there ... buttering your bread.

Network Marketing can be viewed as kid brother to franchising. Still growing up, and probably, somewhere between
stages one and three of Shoppenauer's three stages ... ridiculed and vehemently opposed by some, accepted by others.
All this with thanks to the intrepid senior citizens of NWM, such as Amway Corp. They have blazed the trail for others to
follow. It is entirely up to YOU to decide where you stand on this issue but THINK it through carefully.

There is no doubt that the major barrier to NWM as a business platform still resides in the misunderstanding with regard
to NWM and Pyramid schemes. This is a myth that governments, ‘Big Gorilla’ companies and even the media (whose
income is mostly derived from big business) are in no hurry to dispel. They thrive on an ignorant, docile populous of
zipped-lip workers who work diligently, pay taxes ... upfront, are locked into their system by debt, ask no questions and
make no waves - because they are terrified of being fired... and actually believe ...that's how life is! For the Movers and
Shakers controlling those ‘Big Gorilla’ companies, the workforce, these marginalized millions, is their ME ... the ticket to
the good life of huge salaries, perks and ‘performance’ bonuses, then massive retirement packages ... why should they
rock their greed driven boat?

Although the issue of pyramid schemes has been clarified elsewhere the myth still persists so there is no harm in adding
yet another push here to get NWM up and over the hill into the valley of clear thinking.

First, the pyramid structure is applicable to almost every business platform, political grouping, sport teams, families. It's
hard to find a gathering of people that is not pyramidal ... socially or financially!

Second, the word 'scheme’ is incorrectly applied. A scheme is the gathering together of a number of elements to achieve




a defined result. For example there might be a feeding scheme set up to feed the destitute. A source of food, transport, a
place to prepare and distribute, people to do it, etc all have to be organized for the end purpose to be achieved. Clearly
in this example the purpose is a noble one. An illegal, undesirable pyramid scheme should be correctly titled 'a pyramid
scam.'

The word 'scam’ defines an undesirable activity in which the scam perpetrator uses a scheme to achieve an ignoble
result. Usually this means that they get your money without you receiving any equivalent value. In our society we even
have legalized scams ... mechanisms that use pure guile to extract still more of your hard earned money. They are
called lotteries and casinos. In some countries ‘the government’ is well qualified to join the club! Some traditional small,
big, and very big businesses also qualify. It seems that banks are all too frequently mentioned in this regard. Oh, and
let’'s not forget the most insulting of all current ‘billion dollar’ scams — Loyalty Reward Programs! These usually offer
nothing more than a deferred discount for something that you have already bought ... and overpaid for ...! Then you pay
again to join ‘a rewards club’ so that you can get a discount disguised as some voyager, frequent flyer or whatever
‘points’.

The other frequent negative image of NWM is that of acquiring a garage full of (expensive) product which no one wants

to buy! There is no doubt that this has happened to many people, more in the past than in today’s NWM models. One

has to be fair here and say that anyone who has a garage full of products is the victim of his or her own GREED ... and
that of the person who fanned those flames of greed with false promises ... to satisfy theirs.

Network Marketing is a legal business platform, and as such is neither good nor bad. It is what
people involved in it DO that determines that state of being.

There are a number of reasons for using NWM as a business platform:
> Either cost free or very low cost to get involved.

> No risk of large capital loss in event of failure.
> Offers total flexibility with regard to how you choose to do the work required.




Often requires no inventory investment to get started.

Is structured in such a way that you have a support group of other people.
Can be operated from anywhere in the world.

You can use the internet as a 'selling' platform.

Promotion is primarily inexpensive 'word of mouth'

Costs incurred can be claimed as tax deductions.

Low overhead ... no business premises required.

No employees required.

Minimal legal compliance aggravation (operate as Pty or t/a)

Takes the product or products being marketed out of the competitive 'multiple choice' marketplace.
Having a garage or shed to store tons of products is not a requirement!
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Those are a few good reasons for using this platform but there is a downside often raised when NWM is discussed.

Owing to the infinite possible levels of participants it can be shown that within a short period several times the population
of the earth will be involved and then the pyramid collapses. This is, of course, mathematically true, and is always
presented as ‘proof’ that NWM is a scam, but this has not and will never actually happen in reality.

Consider the cell phone ... a device not more than a decade old. Already in SA, some 80% of economically active
people have a cell phone yet almost every shop and a fair number of stand alone cell phone shops are still doing a
roaring trade due to continuing innovation, contract renewals and consumables such as airtime.

Sometime this pyramid has to tumble, not so? Well there is no sign of it happening yet but no doubt there is a ceiling to
growth. When it does collapse, what will happen? Collapse may be the wrong term... flattening out may be more
appropriate. Those cell phone outlets, or individuals selling mobile phones and accessories (In NWM this will be the
network marketer) that find the cell-phone business no longer profitable will close that section of their business. In a
NWM enterprise exactly the same will happen. If you are in any business and the demand for that product falls or is
hugely oversupplied or has too many people trying to market it, some of these people will quit. If you were trying to sell
typewriters today, business would be tough ... because no one uses them anymore ...but there will be little competition!




In Network Marketing the number of people selling a product can grow very large, very fast. Obviously the possible
number of sales is limited at some point and cannot support an infinite number of salespeople. Those, who find that the
effort required to earn a given sum of money exceeds their willingness to do that work required, will quit working, but will
most likely remain consumers ... if the product satisfies or meets their need.

Another issue, which again relates to Greed, is that of overstated earnings and overpriced products. While it is possible
to earn very large incomes it depends on a number of factors, not least of which is your own effort and persistence in the
business and the ‘ME’ you create. No one out there is offering you a business opportunity purely to be good to you, or
ensure that you earn a lot of money. Remember WIIFM. You are expected to take the action required to succeed - that's
an implied part of the deal. However, the multilevel structure may result in you having an exceptional marketer in your
group. That can be the result of good management or just pure luck. Luck counts. And it can make a world of difference
to your Recurring Passive Income.

If a business is not a NWM opportunity, but your very own brainchild and you don't earn as much as you expected or it
fails ... who is to blame? Change your way of doing things or move on. Don’t blame NWM when, in reality, YOU are the
problem. It is also worth mentioning that if a product does not enjoy substantial support or sustained demand in the
marketplace there is simply no way it will make you a lot of money ... let alone allow you to get rich!

There is a popular’ rule’ that 80% of all small business start-ups fail in the first year, and a fair proportion of the survivors
will fail in the next five years. That represents a lot of shattered dreams and wasted capital for ‘action’ people who
deserve better. Often this is because those who start businesses are unable to survive the lean times (too few
customers) early in the life of the business. Building up a business ... for yourself or in Network Marketing ...takes time.
Don'’t be too eager to fire the boss!

This same 80 — 20 rule applies to people who get involved in NWM. It is, after all, just another business platform, not a
'get rich quick’ scheme or absolute guarantee of success. What you put in will usually determine what you get out. It is,
however a business platform that allows you to keep your job, start small and grow to a point where you can ..... fire the
BOSS!




A crucial difference that must be mentioned here is that the cost of setting up your own business, and building your own

unique brand, usually requires a great deal more money__ (your capital, or loans at high interest, rentals, marketing
etc. etc) than joining a Network Marketing program. If you want to start your own business it may well be a smart plan to
get involved in a NWM program as a test bed for your fitness to run a business. Apart from the experience of ‘running
your own business’ you will usually get access to excellent mentoring from business owners who have achieved success,
great training material and a synergistic community which will always be useful to you.

If you look around you will discover that most of the people who enjoy both abundant wealth and time for a superior
lifestyle are conducting a business that gives as much, if not more, than it takes. The ‘giving’ may be in the form of
support, knowledge or other skills in addition to the basic product or service. It's about giving more value. That will keep
your customers in love with you! You must be prepared to Give to Get. (www.give2get.net)

A product that is marketed using a Network Marketing platform sets itself apart from other similar products in the
marketplace and the traditional marketing process by using ‘word-of-mouth’ promotion, largely by people who
themselves use the product. If the product does not deliver what it purports to do, it shames the word-of-mouth credibility
and will soon disappear from the marketplace. It must survive on merit, not hype because Network Marketing creates an
interactive community. If the product or service is not as good as claimed the word will out. This applies to price as well
as quality. There is no reason ... other than GREED ... for products marketed on a NWM platform to be overpriced ... as
they so often are ... since substantial overhead costs that must be covered in traditional mono-level marketing are
eliminated, reduced or paid by the network marketer. The cost of products will often include a proportional recovery of
very substantial development investment and patent costs which needs to be recovered over a number of years.

| have two personal dislikes prevalent in the NWM business platform. The first, which is often evident, is the tendency
for the ‘opportunity offer’ to not reveal the nature of the NWM product or service being offered, without first getting
prospects to a ‘opportunity meeting’. It may be because many people have an immediate mental block to anything
resembling NWM (due to their ‘pyramid scheme’ mindset) and the ‘opportunity meeting’ enables the opportunity
presenter to try and overcome this negative mindset. My personal belief is that if you have something good to offer it
makes sense to share this with other people ... as many as possible! They will decide if the product or service is
something they want. The second is that if you participate in some NWM plans you are sometimes locked or coerced
into minimum product consumption. | resent that obligation because | consider it my choice to buy or not to buy as my




needs dictate or as | see fit. If you can’t live with this, you have a simple choice: accept or walk away. This is not a good
reason to completely disregard or persist with a negative mindset to all NWM opportunities ... as some people do. You
may see fit to regard these product purchase costs as costs in lieu of ‘office rental’ or any other of the many costs you
will have to meet in a traditional business you may wish to set up. And if the product is good for your spiritual, mental or
physical health ... hey, you're already ahead of the game!

Products that try to differentiate themselves from other similar products by simply throwing a ton of money at huge
advertising campaigns can survive quite well, often prosper ... even if they are inferior ... because users of the product
are generally isolated from each other and ignorant of the fact that there is a superior product available. It is not easy to
disregard an advert in which a revered ‘celeb’ extols the virtues of a product ... even though we know perfectly well that
the ‘celebrity’ is very well paid to say his or her lines and may not even personally use the product.

The question that this raises is this: Would you rather use a product where the users themselves benefit financially from
promoting it, or, would you be comfortable knowing that an advertising agency, with no real knowledge or interest
beyond the money they can extract from the advertiser, gets a significant portion of the price you pay for the product.
That'’s right, YOU will ultimately pay for it! Often ‘big gorilla’ advertisers are not shy to embellish or suppress the truth
about a product, or quote ‘experts’ as it suits them, simply to lift sales.

Think about it: NETWORK MARKETING has a powerful dr iver ...it is ‘product user’ driven.
Let us go back now and have another look at how Suze Orman is getting on.

Suze has a problem. Although she has made a bundle of money from book sales after her appearance on ‘Oprah’, Suze
finds that the sales of her book are dwindling to a trickle. Those who have bought her book will not buy the same one
again. If she has been clever with her own financial advice, she will still be making a good income from her
investments. However, investments simply cannot generate the kind of income that a big ME can, unless you have a
large sum of money to invest and sound knowledge of the stock market. What does she do? She develops new
multipliers like writing a sequel to the first book. (Now on number 8) Same topic, different words and more
spiritual/financial wisdom. Most writers ride on the back of one success with a new book every few years if not every
year.




All those who bought her first book might buy the new one. (They are still looking for ‘the secret’ to financial
independence because they still do not understand ME) Perhaps she will branch out into a different field like the Seminar
circuit.

On a bank-sponsored visit to South Africa, more than six thousand people reputedly booked to attend her ‘Financial
Fitness Seminar’ in Johannesburg. At a fee of R200 upwards per attendee that is R1, 2 million ....(almost $200,0000) for
just a couple of hours ‘work’!

Most financial advisors work one-on-one with their clients and charge a fee of say R1000 an hour. If, being engaged for
the same period of time, both the one-on-one and the ‘seminar’ group clients received equal value, in terms of financial
advice, it is quite clear which modus operandi is more (financially) desirable for the financial advisor ... the one with ME.
No rocket science there!

Another option would be to invite everyone who visits her web site to subscribe to a Financial Fitness program or
newsletter, delivered by e-mail, every week or month...for a fee. No matter what she chooses to do, she must keep her
Multiplier intact and people buying her products. That is Cash Flow. It has to happen or the business dies.

Naturally, it becomes easier to sustain a business once it has gained a foothold in the marketplace, or, to establish
something new, if one has earned credibility in previous enterprises. We see this constantly. When someone, (like Suze
Orman,) has achieved success with one book, they seem able, forever thereafter, to get hour-long interviews on radio
and TV almost at will, and in so doing they receive thousands of dollars (or rands) worth of free publicity.

As we have already witnessed, the MEDIA and ME go together

It may indeed not be as easy for someone unknown, Joe Citizen, to succeed in the face of this unfair competition, which
comes from the advantage that these ‘subsidized’ established businesses are able to apply. Even so, opportunities still
exist if you are prepared to seek out a niche market and take required ACTION. Some opportunities involve an upfront
input of money; in others, you invest your effort in lieu of cash. Either way ... look out for ME and don’t be afraid to seek
out and collaborate with others who might share your vision.




In selecting a product or service that will generate income for us, we have to choose one that will appeal to or offers
value to many people so that large volume sales are possible. Of course, we face the same problem as Suze. As more
and more people buy the product, sales will be more difficult to make. We must constantly develop new products that
will keep the sales process going strong....unless. Unless what? Unless we find consumable products or services, which
people need at regular intervals!

Once you develop a Multiplier that utilises a consumable product, which is constantly re-ordered, or on auto-
ship...especially ‘virtual products or services' delivered by e-mail or downloadable from the Internet...you have
effectively achieved the ‘Holy Grail’ of Network Marketing: .

In traditional world of commerce, many products have been around for decades. Take Coke, for example. Once you are
‘hooked’ you may become a faithful consumer for life. Every time you drink a Coke, some of the proceeds trickle down
to Coca-Cola Inc. Multiply that by many millions of Coke addicts around the globe and you have one of the largest
corporations in the world. Habits, once formed, are hard to break. Among our habits are things like using a particular
hairdresser, mechanic, bank, doctor, pharmacy, plant nursery, eating certain foods, using brand name cosmetics, pet
services etc. Taken together they constitute a trading ‘comfort zone’, but this does not mean that you are getting the best

deals, best value, top services, or best products available in the marketplace. It is very likely that YOU will soon convert
from coco to chocolate, once someone has introduced you to chocolate!

“Habit is habit, and not to be flung out of the win dow by any man, but
coaxed downstairs a step at a time.” Mark Twain

Does it make sense to belong to a community where all of these issues are constantly reviewed, discussed, updated and

delivered to your desktop? A Community that gives you ‘Peace of Mind’ when you need a product or service AND offers
an opportunity to -

Join the WinWin Community.




Recurring Passive Income is money that regularly arrives in your account whether or not you get out of bed in the
morning! Earning a substantial RPI in this way will not happen overnight. First, Take ACTION, plant your ‘habit forming’
seedlings in the marketplace, then, like any seedling, nurture and allow it to grow until it is strong enough to survive.
From then on, if you take care of it, it will take care of you.

Software, e-books and the like ... are included in those new-age ‘virtual products’ which are created once, but have no
physical reality. Software, once created, can sell ... ten, a hundred, a million copies... there is no need to extend the
‘factory’ or employ more workers. Extracted from a ‘hard drive’, it can be delivered, anywhere worldwide, as required, at
the click of a mouse. This is a perfect Multiplier! Note that a software program may become instantly valueless ... and
one can instantly lose a huge customer base ... if a superior new product supersedes that software.

Creating a software product is only half the battle. The hard part is getting people to know that you have a product that

will make life easier for them, add value to their lives, or generate profit for them. When you do succeed in this, and all
the other essential elements come together, the result can be spectacular.

The key is ...ME.

MARK, ME and A Billion Dollars

Mark Shuttleworth graduated from Cape Town University with an Honors degree in Business Science.

Suddenly disgorged from the comfortable womb of academia he discovered that in the Real World you need to earn
MONEY to survive.

According to his own testimony he first considered building web sites for others as an option. Somewhere in is
wanderings he happened upon Verisign, a 'Net company offering on line security and web site verification SSL - secure
socket layer (whatever that means). To cut a short story even shorter, Mark joined some friends working for a company




selling Verisign SSL secure servers and learned all there was to know about algorithms, SSLs, and 128-bit encryption.

No slouch in mathematics, Mark was soon in his element and it was not long before he developed itchy feet and
hankered to 'do his own thing'.

Here's the really important bit: he followed it up with ACTION.

He quit his job and, with the blessing of Verisign, opened his own SSL verification company ... THAWTE ... in the garage
of his Parents' home in Cape Town. Verisign probably thought that Mark would get a few clients in South Africa and
amble along with a ‘just surviving' local business. Meanwhile Mark had other ideas and soon he had a significant
following of clients mostly in Europe and Australia but also in Verisign's home turf, the USA. In fact it was about 40% of
the current market with only about 1% of his business located in South Africa.

Within only a handful of years from launch, his company, Thawte, was generating a mere US$3.5 million in revenues.
Not shabby for South Africa but still not in the big league. Little as this was in 'Fat Cat' language it attracted the attention
of Verisign, his former mentors.

Since Mark was offering his SSL at less than half the price of Verisign to companies, and gave them away FREE to
ordinary folk, it was no surprise that Verisign sat up and took note. The writing was on the wall ... Mark was not going to
be a 'make ends meet' kind of business. Here was a real threat. Something had to be done!

After due consideration of their dilemma, Verisigh made Mark an offer he could not refuse: a BILLION DOLLARS for his
company!!!

Being SMART, Mark accepted the offer ... then settled every one of his fifty or so employees, right down to the
gardener, with a USD$100,000 parting gift, and began to plan his next adventure...a ride into Space. What a regular
nice guy ... the world could use a few more like him.

The point is ... no Company generating a mere US$3,5 million dollars was worth a buying price of ... a BILLION
DOLLARS. That, my friend, is an #3%$load of cash!




Observation: Mark sold his SSL'’s at half the price of Verisign. Being software he could easily do this. He also gave them
FREE to ordinary folk. Could it be that the universal ‘Law of Attraction’ was instrumental in giving back ..... S0000000
generously ...?

Let's put that in perspective.....
One time Businessman of the Year in South Africa, Mike Lamberti, headed up a large retail organization with a presence
in every city. As CEO his earnings were somewhat more than Million Dollars a year ... probably closer to three million

dollars (about 20 million rand) per year when perks, bonuses and share options are added.

It would take Mike more than 350 working years, at that earning level, to stand next to Mark in the money stakes! That
assumes Mark earned nothing over the same period.

So what was it? Why did Verisign pay him a Billion Dollars for his company???

| suggest that it was ME ... his customer base ... all neatly recorded with names, addresses, e-mails. They bought a
ready made SSL market, with an indefinite future 'sell to' potential, and eliminated some serious competition (and a
possibly devastating effect of a price war) in one easy operation. It happened at the height of the dot-com bubble so the
‘virtual’ money was in the Kitty.

What's a Billion Dollars when it's someone else's money...and the dot com bubble was at its zenith? Sense some
similarities with Pay Pal, ICQ, Skype, U-tube and some of the other mega fortune 'buy out' deals that have happened
on the 'Net? Yes? Well you are beginning to get the picture: It's all about the Multiplier Element creating a powerful
ME.

Incidentally, all of the above were FREE services that built huge memberships ... ME ... in a very short time ... and were
each sold for more than a billion dollars!




MySpace, Facebook, Twitter and other free to join Social Networking platforms, being end user driven, are creating
mind-blowing membership numbers. My Space, at around 170 million to date, Facebook with 200 million ... without any
advertising ... All from ‘word of mouth’ viral growth!. The result is a ‘property’ attracting ‘buy In’ or ‘buy out’ offers in the
billions of dollars. This phenomenon — the ability to generate mega-bucks with minimal upfront investment, no
employees, no stock, no tangible product - has only become possible with the advent of the internet.

Internet = Big, big multipliers = big, big money!

Be aware that most social networks such as My Space , Facebook and many others are
making the founders RICH. While YOU get a free web  page to tell all your buddies what you

are up to, you do not get any part of the huge adve rtising revenues that can be generated or

any of the proceeds when they are bought out. They are still offer powerful marketing tools.

WinWinCommunity.com s not purely a social forum ... it is one of very fe  w
structured so that it  ENABLES YOU to earn Recurring Passive Income

ME and the STOCK MARKET

DEAD BROKE to 700 million Dollars ... in ONE DAY!

In April 1998 a new internet company was launched. Priceline.com was a site that enabled people to bid for airline
tickets on the ‘net. By the end of the year things were not going well for Priceline.com. They had sold about $35 million
worth of tickets but the cost to them was $36.5million, giving them a trading loss of $1.5million. Add to that the cost of




their website, business development, operations and marketing and they were in the red to the tune of several more
millions.

One month short of their first birthday Priceline.com was broke. It was worse than broke. It had never made a profit.
Things were desperate! Only a big dollop of cash could save them. They decided to turn to the marketplace and ‘sell’
the company.

On March 30 1999 Priceline.com launched an initial public offering of 10 million shares on NASDAQ at a launch price of
$16. In the course of the day the share price roared up to $85 and then settled back a little to around $70. That was a
one day gain of about 450%!

In just one day a company that had never made a cent profit, was not just technically broke, but deep in the red, now
was valued at about 700 million dollars.

What happened? A big Multiplier happened. Possibly millions of internet based investors noticed a commotion in the
stock market and wanted in on the greed driven share-buy feeding frenzy for ‘the next Big Thing’. The spiraling share
price had nothing to do with PE ratios or real share value. Instead of a few savvy brokers taking a sage look at the
company pre-listing performance, or more accurately: non-performance, millions saw only the stellar upward spiral of the
share and wanted to be a part of it ... at any price. They were taken in: hook, priceline, and sinker!

Within a few days sanity prevailed. The founders of Priceline.com had their best MEal ever, and made mega-bucks,
while a lot ‘sheeple’ saw their RS.

In the meantime the internet has become an important trading platform open to anyone who cares to play the ‘on line’
stock market casino. With it has come a scam fondly known as ‘Pump and Dump’. Using viral email tactics some
traders hype up the shares of new and supposedly upcoming enterprises which will very soon become ‘the next big
thing’. When the shares have climbed high enough to satisfy their greed, the masterminds dump their shares, the price
falls dramatically, many lose their shirt and ... a new scam is born, flowers, withers and disappears into the mist of time.

Be careful, it's a jungle out there!




Whatever business you may have in mind you should employ any or all the following business building tools
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Sophocles

“The first block to personal mastery, and one of the biggest, is our unquestioned mental
models.

These are our fixed ideas of how the world works and how things should or shouldn’t be
done. We accept these models so completely that we live our lives according to them.”




“It is no easy matter to root out old prejudices, or to overturn opinions which

have acquired an establishment by time, custom and great authorities

Dr. James Lind

(Dr. Lind, a naval surgeon, discovered that providing sailors with citrus fruit effectively prevented scurvy ... but it took three decades
for this knowledge to be accepted and for provision of citrus fruit to the fleet to be implemented by naval authorities and, incidentally,
gave British sailors the nickname ‘Limey’.

“Seek first to understand, then to be understood.”
Steven Covey

“The fundamental principle of human action — the law that is to political economy what the
law of gravity is to physics — is that men seek to gratify their desires with the least exertion”.

In any income-generating enterprise that you may consider.... try to

REMOVE YOURSELF

from the equation...in such a way that you still earn




It is very important to evaluate any RPI plan with due regard to the cost of being
involved ... and few, if any, can compare with NETWORK MARKETING.

“Footprints in the sands of time ....
Are not made sitting down”







Look carefully at the picture above.
Are the camels walking away from the viewer, towards the setting sun, or towards the viewer?

Some people will take one look and swear blind that the camels are walking towards the setting sun... or is that sunrise?
Others will be equally adamant that the opposite is true.

In fact, you cannot be sure, can you? You do not have all the information needed. The stark silhouette obscures detail,
and shadow. It could be either way. But | know ... because | was there ...I took the picture at the end of a hot dusty day
in the Chalbi desert of northern Kenya. | can fill in this missing information.

Few things in life are absolutely clear-cut ... keepa  n open mind. Explore all possibilities with due dil igence and

an open mind. If there is missing information ... fin d it! Someone has it. Make it your business to find out and
be fully informed.

There is a saying : ‘If it sounds too good to be true, it probably is’

Believe this, ignore what may sound like ‘off the w all' ideas, and you may deny yourself some amazing
opportunities. Your greatest opportunity may well b e precisely when others are unable to see it. Explo  re all
possibilities with due diligence  and an open mind!

Look carefully for what you are ...  not being told!

Be vigilant that it is not GREED that motivates you r actions.

Look for the ‘invisible obvious’ ... these may be tren ds or circumstances that may only become accepted i n
reality sometime after they are in fact visiblet o the savvy observer. (e.g. the flat/round earth argument)




We defined the Multiplier Effect as...

‘the Financial Reward for Effort made Once, Duplicated Many Times.

If YOU can get yourself into a situation or participate in a program where you can achieve this, you will be well on the
way to getting RICH. It is just a matter of your ATTITUDE with GRATITUDE:

Henry Ford

All the stories, information and examples you have been given thus far should be sufficient for you to understand the
awesome potential outcome if you can identify ME and take the ACTION required to engage and build on the ME
principle.

James Baldwin — Nobody Knows My Name

YOU now have ‘the key’, the ‘secret’, the ‘certain  way'.




“When you come upon a path that brings benefit and h appiness to all, follow this

course.. The Buddha

Look no further!

It is not in the book !

ltis ... sJ=IN€] ...the AUTHOR ...CREATOR ... DEVELOPER ... DOER ... MAKER
of ...
The BOOK. The CD. The MOVIE. The PROGRAM. The SOFTWARE.

The ACTIVITY. The ENTERPRISE. The INVENTION. The PRODUCT

which has the big -




Getting RICH requires that you take ACTION to make it happen, but ...

If you are not ‘IN’ on the big Multiplier, you will not be ‘IN’ on the big Money.

For example ... With the advent of the cell/mobile pho  ne huge profits are being generated ... but only
those who own large holdings of the company shares partake in the vast profits. Those employed in a
salaried job in the company ... no matter how diligent ly they work ... are not ‘IN’ on the big ME. This
often excludes those at the top of the corporate py ramid who frequently get share options and other

perks which indirectly allow them to benefit from M E.

Good. Now that you have ‘the key’ it remains only t o activate it, find a big Multiplier, and you will be well on
your way to getting RICH, right ?

Well, if it is so simple, why are not more people in society RICH. When it comes to those who are RICH, even the 80/20
rule has to shift to a less attractive 99/1 configuration. In case you do not know what this means ... statistics indicate that
only about 1% of the population fall into the ‘comfortable to RICH’ group in society.

The rest ... 99% ... are living, as Henry David Thoreau put it: ‘.....lives of quiet desperation ... and go to their grave with
this song still in them”.

WHY? Unfortunately, the great majority of people are not only unaware of ME as an essential wealth-
building tool, but are sceptical and negative when they are informed. Then, a number of elements have to fall
into place before ‘IT’ can happen.
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The elements that are required for an idea to succeed can sometimes be manipulated so that ‘IT- that is - getting Rich’
can be achieved with the least ‘sweat equity’ for the greatest return ... you do not have to do everything yourself.

On a light-hearted note let’s consider this example ... You have just bought a house and discover that every time it rains
hard your house is flooded. Very annoying. To solve the problem you decide to divert the floodwater with a meter deep
ditch around your property. The trench it will need to be about 50 meters long. How do you get it done?

Plan A: You could get a hoe, a spade and a wheel-barrow and spend the next thirty days digging and hauling. Then you
go to the chiropractor and have your spine realigned. Not smart!

Plan B: You could hire a mechanical trencher with operator and get the job done in a day. How easy is that! Hold on!
...what if a ditch-digging machine ... or fuel to run it ... is not available? One essential element is missing so the ditch is
not going to happen according to that plan.

Plan C: Go to your fridge, grab a cold beer, relax and re-consider the whole problem.

Consider what you can do in terms of where you are (feasibility), where you are going (desired end result), what tools are
(definitely) available, then take action within the limits of what is possible. This may include moving to a place or country
where all the essential elements exist and you are able to realize your idea or plan.

Mark Shuttleworth took his business to the US because local communication in the form of internet savvy and functional
internet bandwidth was inadequate in South Africa.

Elon Musk, the other South African Internet Billionaire who hails from Halfway House, co- founder of PayPal, the on-line
payment platform, did the same. Laws in SA would have prevented his enterprise happening, and South Africans were
not even legally permitted to open a PayPal account!

After selling PayPal for around 1.5 billion dollars Elon moved on to more amazing adventures in development of new
rocket engine systems to carry payloads into space, creating a company to develop the Tesla electric car, and another
involved in the electronic control systems for efficient use of solar energy for water heating. Not surprisingly he has




assembled a dream team combination of design, engineering talent and financial clout ... including Sergei Brin of
Google fame.... to realize these projects. Don't let anyone tell you that money can’'t make dreams come true! These
guys don’t need the money ... they just get a huge kick out of meeting the challenge.

Rhonda Byrne also took her book and DVD: ‘the Secret’ to the more digitally connected, fertile ‘virtual soil’ of the US ...
rather than trying to make it happen in Australia.

The internet and email offer powerful tools with which to ‘inform’ others. What happens? We get all bitter and twisted
when we are ‘spammed’ with email. What do we do? Slam the door!

That (as just one current example) is why millions of people are going to pay around $50 (R400) for ‘the Secret’ when
they can get it free ...!

They just do not know that they can get it free.

Ignorance is the most expensive indulgence of all.
Let not YOUR IGNORANCE be someone else's BLISS

Often these same people will stand patiently in line to throw their money away on lotto, SMS ‘premium rate’ call-ins and
similar ‘legal’ scams. The fact is, we are constantly ‘spammed’ in other ways ... gross highway billboards, TV and
general ‘in your face’ advertising ... which we also pay for. At least with email you can, with a click of the mouse, block
anything and anyone you do not want to hear from again.

In the real world, South African gold mines process thousands of tons of rock in order to extract gold that is almost
invisible to the naked eye.. It means digging massive holes and tunnels in the earth, as deep down as Mt. Kilimanjaro is
high, where thousands of men and machines toil 24/7... just to haul thousands of tons of pay dirt to the surface where
this invisible gold is extracted.




In the virtual world, you may have to process a few gigabytes of information to extract a few bytes of ‘virtual gold’. It
does not all come free!

You cannot be ‘informed’ if you refuse to be ... informed. Sad, but true.

Bearing this in mind, here is an invitation for YOU to get involved in an opportunity that will enable you to engage ME. It
may not be a guarantee of wealth, but it is a good start.

Just DO IT! Take Action, Keep AT IT! Persist!

Here’s how can YOU get involved in an enterprise th  at has ME and will enable you
to earn Passive Income?
Introducing........

WinWinCommunity.com
Which is made up of... WinWin Community Trading Networ ks
(Wwww.WWCTN.com)

It has the Multiplier Element:
Anyone in the community who wants ‘Peace of Mind” w hen looking for diverse goods and services in the
marketplace, and all the people who are seeking a way to become fin  ancially more secure if not outright RICH.




That happens to be just about everyone! And anyone can do this. No special skills, knowledge or up-fr ont
funds are required! Why? Because this is somethi ng that you have been doing all your life ... but were
probably never before received financial reward for doing so. The WinWin Community may well be your f  ree
opportunity to begin a new ‘Cycle of Success’ for y ourself.

The Cycle of Success:

“At the beginning of every winning streak is a story in which leaders have created a foundation for con fidence
that permits unexpected people to achieve high leve Is of performance, and to do it as part of a succes  sful team.
Each time the team or the organization wins a victor vy, support for confidence is increased. An occasion al win
turns into a long winning streak. Winning begets wi nning, because it produces confidence at four level S.

1. Self-confidence : an emotional climate of high expectations — it pr oduces energy and promotes morale.

2. Confidence in one another : positive, supportive, team-oriented behavior. Win ning makes people feel
more engaged with their tasks and with one another.

3. Confidence in the system : Winning makes it likely to turn informal tendenci es into formal traditions, by
building winners’ habits of responsibility, teamwor k, and initiative into routines, processes and prac tices
that encourage and perpetuate them.

4. External confidence : a network to provide resources. Winning makes it easier to attract financial backers,
loyal customers, enthusiastic fans, talented recrui ts, media attention, opinion leader support, and po litical
goodwill. Continuing to win stimulates this network to grow in size, scope, and magnitude of investment

Rachel Barr . MBA. PhD. www.BreakthroughConsulting.com Comment on ‘Confidence’.

The WinWin Community addresses a NEED and offers 'V ALUE’.




Sometime ... today, tomorrow, this year. next year...YOU will need 'a service' : someone who can provide a
product, solve a problem, fulfill a need for you, add value to your life.

(car repair or service, towing, car parts...swimming pool service... health and beauty ...lifestyle ...tuition...gardens
...security...home repairs or alteration...Internet service...recreation...almost anything you can think of!)

You probably want the best possible service at the lowest possible price. That's just Human Nature! But also....
you don't want to get 'RIPPED OFF'  About 80% of people who need a service...unexpected or otherwise...are short of
cash and need to shop around for the lowest price.....which has an annoying habit of ending up the most expensive!

The other 20% have plenty cash, don't care about the price, but want, and will pay for, the best service... one
that does the job right first time ....if they only knew which one that was!!!

You'll probably find a huge choice of services that you may be looking for in any one of a number of available
directories. You only need ONE. But which one should you use?

You would probably be more comfortable using a merchant or service recommended by a friend. (According to
a Gallup poll 84% of people canvassed favour personal endorsement ... 'word of mouth' recommendation)

Most people using a directory will select from the first few names in the service category they are looking in.
Tough on the rest! (The rest are mostly the ‘little guys' with one line entries)

A small service provider (One of those 'little guys’) may deliver better service than a Nationwide chain, but how
would you know this?




Take a look at the pic below. Although sadly lacking in marketing skills, you may be looking at twenty years of ‘hands on’
experience and genuine people with exceptional abilities in their field. The question is: Would you take a chance and
hire these ‘entrepreneurs’? If they were recommended by someone you trust you would probably have the ‘peace of
mind’ to do so. Without it, | wonder...

"All things being equal, people do business with, a nd refer business to, those people they know, like, and
trust".  Bob Burg

Before people can get to know, like and trust you, you have to build relationships, earn their trust, prove that
you ‘deliver the goods’. That trust is transferable I That is what happens when you recommend someone ... you
vouch that they are trustworthy and in so doing con fer a sense of relief and Peace of Mind, to the per son who
asks for or is looking for the recommendation.

The PROBLEM:

1. How do you, as a customer in need of a service,  find what you are looking for:




2. How does a Merchant or Service Provi der, who can deliver the kind of
service you want, make this knownt oyou? They all claim to!!!

3. How can you, and everyone else involved, turn this into permanent
‘peace of mind’ and an ongoing income generating system?

5)%* KKKKKKKKK # *

Good commerce and salesmanship consists in selling goods or services
that won't ‘comeback'’
to satisfied customers
who will.

To do this YOU do however need to change the way yo  u think! Tune in to a new understanding. Use thet  ools
listed earlier.

The people who will help us get there are all who want the Peace of Mind that comes with Word of Mouth referral
...and... share a desire to earn more money. By taking the required action , helping each other, united in a common
objective, in a WinWin program, we cannot fail to get there.

We have a program that eliminates the number one objection and cause of failure in Network Marketing ... ‘hard selling’.

Our program involves no more than building free Partnerships for Prosperity by sharing knowledge: Understanding ME,
and introducing this concept to others ... engaging the Law of Attraction!




Absolutely no selling, in the generally accepted sense is required, only informing; building relationships, making people
aware of the opportunity our program offers so that those you invite, FREE, can decide for themselves.

The Internet, email and SMS are new age media tools to achieve this. Use them.

We are constantly on the lookout for recommended service providers for ‘the services and products’. The goal is to
build a free community made up of members and a wide range of Merchants, Service Providers, entrepreneurs, home
based businesses, freelancers, recommended by members, and who subscribe to a business ethic of:

Knowledge -- Integrity -- Reliability -- Excellent  Service -- Fair Price

That translates into  Peace of Mind for members.

Associate Merchants and Service Providers will deli ver...
‘Any prod uct, any service, anything you may want or need.’

These are Products and Services that people need co  nstantly or perhaps only occasionally. No matter ... just
as long as you are there for a small piece of the a  ction.

In the traditional commerce platform, the Service Provider or Merchant makes his offering known by a variety of
advertising and marketing mechanisms. The result, he hopes, is that people in the marketplace will buy the service or
product.

The media used is mostly not the consumer of the product or service ... yet the media is rewarded financially for ‘telling’
YOU, the potential customer. While the media often tell you that you will ‘reach’ many thousands of potential customers




| have yet to find one that will put their money where the big mouth is by placing the advert free and taking a commission
on all the business that they promise you will get. If you have no response or get no customers do not expect to get any
money back! Been there, done that, didn’'t even get a T-shirt.

We all know that there are a great many smooth talking ‘rip-off’ artists out there ready to separate you from your hard
earned money and give you rotten service ... if any. Yet we know that the best form of promotion for any product is
‘word-of-mouth’ recommendation.

The problem is that Word of Mouth endorsement is a slow unstructured and cumbersome way for a ‘reliable’ service
provider to build up a client base. People forget!

WinWin Community Trading Networks is a free community where members can find those Service providers and
Merchants ... recommended by word of mouth... and invited to offer their services to members.

When members use these Associate Merchants and Services an agreed commission is generated and this is shared by

the relevant member-trading group. That is the source of Passive Income for members. They now get paid what
these merchants and service providers previously spent on advertising.

Merchants and Service Providers get the custom ... mem bers get ‘peace of mind’
and earn money from commissions generated by the tr ade. That is WinWin.

This is how you receive payment for something you have been doing all your life: sharing the joy of good experiences
that you have had. We all get enthusiastic and recommend movies, restaurants, and all kinds of good experiences to
our friends. It's about sharing and caring.

Some people will say that it is immoral to expect a financial reward for recommending someone who offe rs a
‘service’ to a friend. Get real, it is not just abo  ut earning some commission, it is about supporting good service,

it is about gratitude, it's about that ‘law of att raction’ ... we get back in value what we give out of value. As
Wattles says ... ‘always give more in use value thany  ou take in cash value.’




You can be sure that any Service Provider or Mercha  nt, who learns that he or she has been recommended by
someone, ... a satisfied customer ...  will not only be gratified that someone has done s 0, but will be happy to
pay a commission to them, rather than spending the funds on traditional advertising.

Advertising and marketing is something every business has to do and there are numerous possible avenues to do so.
Whether you use just one or a variety of strategies, the more people who know about your service the more custom you
are likely to get. When you recommend a business, you are giving value ... the value of your experience. Your
valuable experience can a bankable asset ... but you have to set it up to make that happen.

WWCTN offers something more! Associate Merchants an  d Service providers are also free members. Thismea ns
that if they make an effort to grow their trading g roup they will earn commission on trading that take s place
outside their specific market niche. That is an add itional (free) source of recurring passive income.

You will be challenged to find a more simple, grati fying or productive opportunity to generate additio nal
income than the WWCTN Networking business platform.

Get started in one or all of the following:
1. Join WinWinCommunity FREE, earn Recurring Passi  ve Income from any trade that takes place within yo  ur
trading group AND get ‘Peace of Mind’ ... in the form of ‘Word of Mouth’ re  commendation when you need a

Service yourself.

2. Subscribe to WinwWinCommunity e-book Club: Invest in YOURSELF! See www.wwctn.com/ebc.php




Any Merchants, Service Providers, SOHO’s entreprene urs ... (including any outside the WinWinCommunity
Associates) who want to grow their customer networ k and earn Passive Income are invited to participat e in a
crafty, inexpensive, viral advertising program

Check it out at ... www.wwctn.com/soho.html

“The desire for increase is inherent in all nature; it is the fundamental impulse of
the universe. All human activities are based on the desire for increase. People are
seeking more food, more clothes, better shelter, mo re

luxury, more beauty, more knowledge, more pleasur e — increase in something,
more life .” ‘The Science of Getting Rich’ ~ Wallace Wattle

“You do not have to take anything away from anyone.

You do not have to drive sharp bargains.

You do not have to cheat or to take advantage.

You do not need to let anyone work for you for less than he earns.

You do not have to covet the property of others or to look at it with wishful eyes.

No one has anything of which you cannot have the li ke, and that, without taking

what he has away from him”
‘The Science of Getting Rich’ Wallace Wattles (1910)

S0 .. how much can you earn???  Check . www.wwetn.com/earn.html




James Baldwin
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YOU are invited to join us in our FREE COMMUNITY.

www.wwetn.com/WWCjoin.php

WinWin Community Trading Networks

http://www.WWCTN.com

206 Frances St. East. Observatory, Johannesburg 2198

South Africa
Tel: 27 11 648 7300 Mobhile: 0744 101 303
e-mail: WinWinCommunity@Gmail.com .... win@wwctn.com

YOU are welcome to

contact us.

WinWinCommunity@gmail.com or win@wwctn.com

D'+ *! 4(".52"'"'1. 6.27. 6'1.6"3. 6'1* 3&
!










